
How We Can Help You Reach Your Goals

Veripath Lease Financing Program



Growing Rapidly
Plan to add over 200,000 acres in the next 36 months.

Proprietary Systems
Unique investment, land management, and monitoring 
systems.

Existing Portfolio
Currently manage a large, diversified farmland portfolio.

Track Record
Management has generated returns for thousands of 
investors since 2007.

Investors Like You
We have a wide cross section of investors from farmers,
small business owners to family o fices, foundations and
institutions.

Full Life Cycle Experience
Management has full life cycle experience – having 
started AND exited multiple funds.

About Veripath
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Investing since 2007

f

Everyone wants to know who they are getting into 
business with and we expect you are no exception.  

Veripath is a Canadian alternative investment firm.
Members of Veripath’s management team have been
investing in farmland since 2007. Veripath is
focused on risk first and invests in a way that seeks
to reduce operational, weather, geographic and
business-related risks while capturing the pure
return from land appreciation for its investors. Our
goal is to partner with farmers for the long-term
using innovative lease arrangements and/or land 
unit swaps to give certainty to farming operations.



Veripath partners with you to provide leasing solutions to help 

you grow and finance retirement and succession. We want to 

create a long-term partnership with you. Our solutions are 

intended to complement or even be an alternative to traditional 

bank debt and/or equity funding. 

Your Goals Our Solution

Lease Financing Solutions

Improve Balance Sheet

Increase Cash Flow

Retirement Planning Sale-leaseback: 
Veripath acquires land and leases 
it back to the former owners

Convert current lease into 
long term arrangement 

Lease Takeover: 
Veripath acquires land currently leased from
others and leases it to the farmer on a long-term basis

Grow
Expansion Financing: 
Veripath buys additional land for the expanding 
farmer who leases it on a long-term basis
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Sale – Leaseback
Veripath sale-leaseback solution may work for 

you when your goal is to reduce debt/improve 

cash flow or reduce risk and plan for retirement.

Farmer Farmland

Money from sale
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Our Solution Example Lease Payment Options

Veripath buys land from you 
and leases it back to you 

under a long-term arrangement.

• Single annual payment due beginning of each year

• Prepay all lease payments – deducted from sale proceeds

• Prepay a portion of lease payments – deducted from sale 

proceeds; remainder paid annually

Long-term lease

No change 
in access

Land
ownership

FarmlandYoung FarmerRetiring Farmer

Money from sale

Long-term lease

Access 
to land

Land ownership



Lease Takeover

Veripath lease takeover strategy may work for you 

where you are currently leasing land from someone 

else and was to move to a long term arrangement to 

ensure access.

Farmer Farmland
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Our Solution Lease Payment Options

Veripath buys land for you which you lease
from us under a long-term arrangement

Single annual payment due beginning of each year

No change 
in access

Long-term lease

Land Ownership

Money to
land owner

Former landlord



Expansion 
Financing

Veripath sale-leaseback solution may work for 

you when your goal is to expand your operations 

and farm more land.

Farmer
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Our Solution Lease Payment Options

Veripath buys land for you which you lease
from us under a long-term arrangement

Single annual payment due beginning of each year

Former land owner

Farmer-owned land

Money to land owner

Leased Farmland

Land Ownership

No change 
Access to 
new land



#300, 4954 Richard Rd SW, 
Calgary, AB T3E 6L1 

www.veripathpartners.com 

DISCLAIMER

Our reports, including this paper, express our opinions which have been based, in part, upon generally available public information and 
research as well as upon inferences and deductions made through our due diligence, research and analytical process. 

The information contained in this paper includes information from, or data derived from, public third-party sources including industry 
publications, reports and research papers. Although this third-party information and data is believed to be reliable, neither Veripath 
Partners nor it agents (collectively “Veripath”) have independently verified the accuracy, currency or completeness of any of the information 
and data contained in this paper which is derived from such third party sources and, therefore, there is no assurance or guarantee as to the 
accuracy or completeness of such included information and data. Veripath and its agents hereby disclaim any liability whatsoever in respect 
of any third-party information or data, and the results derived from our utilization of that data in our analysis. 

While we have a good-faith belief in the accuracy of what we write, all such information is presented “as is,” without warranty of any kind, 
whether express or implied. The use made of the information and conclusions set forth in this paper is solely at the risk of the user of this 
information. This paper is intended only as general information presented for the convenience of the reader and should not in any way be 
construed as investment or other advice whatsoever. Veripath is not registered as an investment dealer or advisor in any jurisdiction and this 
report does not represent investment advice of any kind. The reader should seek the advice of relevant professionals (including a registered 
investment professional) before making any investment decisions.

The opinions and views expressed in this paper are subject to change or modification without notice, and Veripath does not undertake to 
update or supplement this or any other of its reports or papers as a result of a change in opinion stated herein or otherwise.
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